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IN a badly-needed boost to the Eastern 
Cape’s battered construction sector, work 
has started on the foundations for the 

Msikaba Bridge near Lusikisiki, a structure 
destined to be the longest cable-stayed 
bridge in Africa. 

Being built over the Msikaba Gorge by 
Concor Infrastructure in a joint venture with 
Mota Engil Construction. the bridge forms 
part of the N2 Wild Coast project being 
undertaken by the South African National 
Roads Agency. 

Significant work has already been done 
on the establishment infrastructure to sup-
port the construction works. Work on the 
approach roads and the pylon foundations 
and anchor blocks for the bridge are cur-
rently under construction. 

When completed this spectacular struc-
ture will also be the second longest main 
span bridge crossing ever built on the con-
tinent with a tower-to-tower distance of 580 
metres. Its two pylons will be 127 metres 
high. 

With a bridge deck at 194 metres above 
the valley floor, the Msikaba Bridge will be 
the third highest bridge in Africa, eclipsed 
only by the existing Bloukrans Bridge with a 
height of 216 metres and the Mtentu Bridge 
which, when completed, will be 223 metres 
high.

Eric Wisse, Managing Director of Concor 
Infrastructure, said the joint venture had 
overcome the initial community challenges 
through significant engagement strategies 
with the various community stakeholders 
and businesses. 

Legacy

Concor has a strong legacy in the con-
struction of iconic bridges, having construct-
ed the Bloukrans Bridge back in 1983. 
The company also built the Grootrivier and 
Bobbejaansrivier Bridges in the Eastern 
Cape. 

The Msikaba Bridge will require 43,000m3 
of concrete, 2,700 tons of structural steel, 
1,090 tons of cables and 3,100 tons of steel 
reinforcing. 

Not to be overshadowed by the bridge is 
the balance of works contained in the con-
tract which includes construction of 1,5km 

of approach roadworks on either side of 
the bridge. Expressed in quantities, this 
will include 650,000m³ of bulk earthworks 
of which 430,000m³ is hard rock, a con-
ventional three-span bridge and four in-situ 
concrete culverts crossing some of the 
tributaries.

A significant amount will be spent on 
projects to benefit of the wider commu-
nity, including upgrading or repairing gravel 
roads in the district.

Wisse said that due to the remoteness 
of the project as well as the logistics travel-
ling from the northern side to the southern 
side, a three-hour drive, a cable way will be 
installed as part of the temporary works.

Due to the specialist nature of this instal-

lation, a company from Switzerland has 
been appointed to install the cable way. It 
was anticipated that the cableway would be 
complete and operational by the end of May. 

“The cable car system will be used to 
transport people and small amounts of 
material from one side to the other,” Wisse 
said. 

Work on the project was suspended fol-
lowing the declaration of the National State 
of Disaster, but has been resumed under 
the Level 4 restrictions with all the neces-
sary measures having been put in place to 
ensure the health and safety of all stake-
holders as the country moves into Level 3 
at the start of June.

Record breaker!
Work begins on iconic 

Msikaba Bridge

THE construction industry has welcomed 
the country moving to Level 3 from 1 June 
2020, with a key figure in the sector saying 

President Cyril Ramaphosa’s announcement 
had come just in time to save many companies 
on the verge of collapse.

“We are optimistic that allowing the construc-
tion sector to resume full operations will salvage 
what is left of the sector,” said the Chairperson 
of the Construction Covid-19 Rapid Response 
Task Team, John Matthews.

“We are pleased that the government gave 
consideration to the concerns we raised and 
agreed to a full re-activation of the sector under 
Level 3. Continued restraints on construction 
activity was leading us towards a situation 
where there was little hope of recovery for a lot 
of companies in the industry.”

On measures to contain the spread of the 
Coronavirus on construction sites, he said there 
was a need for companies to adhere to the strict 
health and safety protocols that were already in 
place, for protection of employees. He highlight-
ed the need for self-regulation by all employ-
ers in the industry, emphasising Ramaphosa’s 
assertion that combating the spread of the 
disease was in the hands of everyone.

“It is not up to the government to try and 
monitor every office and construction site, but 
each and every employer has a responsibility 
to ensure that the health and safety of employ-
ees is guaranteed. The industry has health 
and safety protocols already in place and any 
employer in the sector who needs assistance 
should contact their Association for guidance 
and support,” said Matthews.

The Construction COVID-19 Rapid Response 
Task Team is an industry grouping that was 
convened to charter a recovery plan for the 
construction sector.

Nick of time:  
easing of lockdown 
will save collapsing 
construction sector
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The cost of doing business within 
the Transportation Industry has 
increased dramatically over the 
past few years due to external 
market conditions. 

Fuel accounts for 40% – 60% of a 
fleet’s total operating cost and until 
now there was no way to accurately 
and consistently manage & calculate 
true fuel usage. 

Take back control to ensure your 
operations remain profitable via the 
Ctrack Fuel Solution which gives you 
eyes in the tank, providing insights 
on operational efficiency.

TAKE BACK CONTROL.

•  Physical in-tank solution 
via fuel sensor

•   Live monitoring of fuel 
consumption & levels

•  Real time fuel analytics 
for business insights 

FEATURES:

THIS industry perspective is provided by 
the South African International Maritime 
Institute (SAIMI) 

On 17 February 2020, eight South African 
Boat Builders wrapped up a successful Miami 
International Boat Show in the USA. With 
eleven luxury recreational catamarans on 
display in the water and supported by the 
South African Boat Builders Export Council’s 
(SABBEX) new manager, Thina Qutywa, the 
South African manufacturers had an excellent 
show with over R300m secured in orders and a 
number of strong leads to translate into sales.

The impact of COVID-19 was only just 
beginning to be felt in South Africa and the 
Miami International Boat Show had over 82 
000 visitors over the five days of the show. 
Six weeks later, on 27 March South Africa and 
many parts of the world were in full lockdown. 

A survey was conducted by SABBEX early 
in April to assess the impact the COVID-19 
lockdown had on staff and remuneration in 
the boat building and associated industries. 
Worryingly, just over half of companies could 
afford to pay full salaries for the anticipated 
21-day lockdown and there were concerns 
about accessing the UIF and TERS assis-
tance.

Members also indicated they were unable 
to pay suppliers and other creditors. A few 
retrenchments were taking place although, in 
general, most companies were making staff 
their number one priority and trying to get help 
from all available quarters. The overarching 
feedback was a need to get back to work.

Over the next few weeks, the disruption to 
the local and global supply chain started to 
become a stark reality. It quickly became evi-
dent how companies in the boat building and 
marine manufacturing sector have carved out 
very particular niches for themselves.

As a relatively small sector, the complex 
supply chain that surrounds boat building has 
afforded SMMEs an opportunity to craft a 
particular niche and with cash flow drying up, 
these SMMEs were and continue to be under 
immense pressure.

The massive disruption of lockdown rippled 
through this complex supply chain, followed 
by new gazettes and marine notices and other 
pieces of legislation that everyone had to 
engage with and try and interpret as accurately 
as possible.

SABBEX, as an industry body, had a vital 
role to play in ensuring only accurate and veri-
fied information was given to members to guide 

their decision-making 
and planning process-
es. The value of col-
lective representation 
to government was 
demonstrated through 
letters of appeal 
to The President 
and the Minister of 
Trade Industry and 
Competition from 
SABBEX.

This was closely fol-
lowed by a submission 
to COGTA requesting 
that the boat build-
ing and ship building 
industries be allowed 
to open up at 50% 
staffing under Level 
4, along with the automotive manufacturing 
industry.

With a conservative estimate of R2.7bn of 
confirmed recreational and commercial boat 
building export orders that need to be com-
pleted, the appeal to COGTA was considered 
and the ship and boat building sector was able 
to phase in opening at 50% as of 1 May with 

stringent and government compliant health 
and safety measures in place.

SABBEX was supported by various govern-
ment departments and entities that included in 
no particular order: Wesgro, the Department 
of Transport, the Department of Trade Industry 
and Competition, the Department of Economic 
Development and Tourism WC, the City 
of Cape Town, the Public Private Growth 
Initiative and Invest Cape Town.

Robertson and Caine, the only production 
boat builder in South Africa and employing 
1800 people, took a strong lead in lobbying 
with government and leading by example 
with risk mitigation assessment and health 
and safety guidelines. Safety measures are 
in place in all production facilities and the 
industry continues to share best practices to 
continually improve their response to COVID-
19 and to minimise any risk to their staff. 

There remains an urgent need to return 
to 100% production. With the daily screen-
ing of staff, segmented work processes, 
shift work and ensuring social distancing is 
observed from boat lay up to final QA, the 
number of “man hours” to produce a boat 
have increased significantly. “Man hours”, as 
they are spoken about in the industry, are a 
baseline number of hours that are factored 
into the pricing of a vessel and they determine 
production scheduling and sales forecasts.

The industry will now need to recalibrate 
those hours, factor in the increased cost of 
input items, delays in customs clearance and 
the time taken to get permits to transport and 
export boats. All of these and more affect the 
bottom line of the business, so a 50% return 
to work is in reality a much lower figure.

What has become clear in the last couple of 
months of “flattening the curve” is that compa-
nies that stay “ahead of the curve” in business 
are the ones that will survive and hopefully 
in time, thrive. The can-do attitude of South 
African boat builders will stand them in good 
stead as we navigate these turbulent health 
waters and find our feet in the “new normal” of 
conducting safe business under COVID-19. 

High and dry: COVID-19 and SA boat building

Enquiry no: 3
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MERCEDES-Benz South Africa Limited 
(MBSA) says it will assist in the fight 
against the COVID-19 epidemic in the 

Eastern Cape by manufacturing 3D-printed, 
recyclable plastic face shields for use in mass 
screening, clinics and hospitals.

In addition, and pending quality assurance 
regulatory approval, the company will also 
manufacture and supply Continuous Positive 
Airway Pressure (CPAP) breathing aid devices 
from its East London Manufacturing Plant for 
the provincial Department of Health.

MBSA said in a statement that its East 
London Manufacturing Plant re-opened under 
Alert Level 4 restrictions, on 4 May 2020, “in 
accordance to stringent occupational health 
and safety risk management systems and 
protocols,” and will use its capacity to manu-
facture face shields and CPAP devices, which 
deliver oxygen to the lungs without needing a 
ventilator.

The CPAP breathing aid devices have been 
used extensively in hospitals in countries hard-
est hit by COVID-19 to assist patients with 
serious respiratory problems to breathe more 

easily when oxygen via a face mask alone has 
proven insufficient.

CPAP devices are non-invasive breath-
ing aid devices, which provide a constant, 
steady pressure to keep the lungs expanded. 
According to MBSA, reports from Italy indi-
cate that approximately 50% of patients given 
CPAP have avoided the need for invasive 
mechanical ventilation.

It is anticipated that the CPAP devices pro-
vided by MBSA will also assist with reducing 
the burden on public health facilities based in 
the Eastern Cape, which is expected to experi-
ence a surge in coronavirus patients. 

Commenting on this development, CEO and 
Director of Manufacturing Andreas Engling 
said: “As a symbol of solidarity with the Eastern 
Cape provincial government and its people, 
MBSA saw the need to use its over 70 years 
of manufacturing excellence to produce medi-
cal equipment in the form of 3-D printed face 
shields for essential medical services person-
nel working on the front-lines of the COVID-19 
pandemic in public hospitals.

“The CPAP devices will also assist corona-
virus patients by keeping them out of intensive 

care with breathing support and reduce the 

burden on public health facilities based in the 
Eastern Cape.” 

During the non-production period of the 
lockdown, MBSA explored the feasibility of 
developing CPAP devices for manufacture. 
With this decision, MBSA is following exam-
ple of the Mercedes-AMG Petronas Formula 
One Team based in the UK by preparing its 
machines, which under normal circumstances 
would produce automobile components, to 
develop these breathing aids. 

Pending regulatory approval from local medi-
cal licencing authorities, MBSA will manu-
facture CPACP breathing devices from its 
manufacturing plant. Once approved, MBSA 
anticipates that it will be able to manufacture 
more than 1000 face shields and CPAP devic-
es per month.  

news Follow us on Twitter
@ec_indbiznews

Technicrete is a subsidiary of ISG, a leading supplier of innovative infrastructure 
products to the construction and mining markets in Southern Africa.
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EASTERN Cape business will be under 
the spotlight on June 11 and 12 when 
a much-anticipated virtual exhibition is 

expected to connect record numbers of buyers 
and sellers. 

Organiser, Andrew Binning (pictured) of 
Inkanyezi Events, said the 3D, virtual exhibi-
tion was developed as an innovative way to 
keep business networking and marketing alive 
in the face of social distancing and an embargo 
on events, both of which are likely to character-
ize the business landscape for the foreseeable 
future.

Participants are expected to include 100 
companies of various sizes and sectors and 
more than 10 000 online visitors, including 
consumers, business and government, most 
of them from the wider Eastern Cape Province. 

He added that the unique, online event 
- hosted with the support of media part-
ners Algoa FM, Eastern Cape Industrial and 
Business News, and organised business -  was 
part of a COVID-19 response measure to sup-

port the local economy.
“Most businesses, from manufactur-

ers and professional services to retail-
ers and trades, have suffered heavy 
financial losses. The virtual expo was 
created to assist firms in the region 
build brand, orders and sales through 
a dynamic, interactive and entertaining 
gameplay like experience.’’

The price for firms to exhibit is 
R1500, which includes a branded, 
virtual exhibition stand with the 
capability of visitors to view firm 
company profiles and videos as 
well as instant chat.

“Our virtual exhibition platform, is a powerful 
marketing tool and has received global interest 
and we are happy to provide these capabilities 
to business based in the province, which has 
been our head quarters for over 20 years,’’ 
Binning said.  

The event is being supported by organised 
business in the province and support from 

corporates is being called upon to assist 
companies, who cannot afford the fee, to 
participate. 

The Nelson Mandela Bay Business 
Chamber CEO Nomkhita Mona said 
the chamber recognised the significant 
disruption to business and individuals 
that has been caused by the pandemic 
and the subsequent national lockdown. 

“The measures and interven-
tions announced by government 
are necessary to curb a widespread 
outbreak of the virus. It is there-
fore important for businesses to 

embrace technology of some form to ensure 
business continuity where possible. 

“The Business Chamber thus acknowledges 
the importance of the virtual business exhibi-
tion initiative and hope it will create an alter-
native platform for businesses to showcase 
their products and services beyond the Metro 
region,” said Mona.

Binning said visitors, using any device that 

accesses the internet, would enter the expo for 
free, navigate through the floorplan, read com-
pany profiles, view video reels, visit a company 
website and live chat or mail exhibitors, while 
browsing through various ‘pavilions’ and areas 
of interest like The Auto Showroom or Wine 
Tasting, Coffee Bar or Food Court.

He said the Expo will be open and live only 
on June 11 and 12 between 8.30am and 5pm.

“We acknowledge that some companies may 
not be able to afford the fee and therefore call 
on corporates or bigger companies to show 
support to their suppliers or clients by purchas-
ing exhibition space on their behalf. 

“Opportunities to sponsor and purchase 
branding opportunities also exist’’, Binning 
said.

Companies can sign up to exhibit and indi-
viduals can pre-register to attend the show 
for free at https://www.inkanyezi.co.za/virtual-
expo/. For queries, email support@inkanyezi.
co.za or contact Catherine Baron during office 
hours at 071 618 0211.

EC virtual expo takes  
business to next dimension

Automaker joins fight against COVID-19 in Eastern Cape

Local manufacturers join forces to give 
the boot to Coronavirus

THE BBF Safety Group recently experi-
enced an import issue with the produc-
tion of their PPE masks, which although 

manufactured using majority local materi-
als, required two specific components to be 
imported.

Group CEO Silvio Ceriani said that to coun-
ter this and promote localisation, they turned 
their attention to local manufacturers with the 
potential to deliver on these components.

He said that through incentives and support 
offered by the government, a local supplier 
adapted their production to meet the speci-
fications required in the essential filtration 
component, which is now being manufactured 
locally. Additionally, through collaboration with 
a South Africa based company, the nose clips 
are now being manufactured locally result-
ing in a FFP2 mask that can be 100% locally 
sourced and manufactured. 

“We are proud of our team who worked with 
other South African companies to deliver on 
solutions that benefit us all as a country. It is 
testimony to the talent within our country and 

the potential we have to source and innovate 
locally, defending and, if supported, creating 
local jobs. It’s a great accomplishment,” said 
Ceriani.

“In the coming weeks and months, as South 
Africa experiences the different levels of lock-
down and a slow easing of restrictions on 
trade and movement, we can expect to see 
more and more innovation from companies…

“Protecting and creating jobs is impera-
tive. We operate from a base of looking after 
our own communities. If we do not change 
our consumer buying habits now in line with 
locally manufactured products, we will all 
have some role to play in the unemployment 
figures. Now, more than ever, we have to put 
our people first.” 

BBF Safety Group was formed in 2014, 
when four of South Africa’s largest safety 
footwear manufacturers merged to form the 
largest safety footwear manufacturer in Africa. 
In 2017, it expanded its scope to become an 
integrated workplace safety solutions pro-
vider. 

STEEL and value-added steel products 
supplier, Macsteel, has merged its Fluid 
Control and Pipes, Fittings & Flanges 

into one business unit. 
GM for Macsteel Fluid Control Rowan 

Blomquist said the vertical merger forms part 
of the company’s focus on increasing operat-
ing efficiency strengthening its position “in this 
challenging economic climate”. 

“With a customer-centric focus, we believe 
that a merger of Pipes, Fittings and Flanges 
with the Fluid Control Division will provide an 
enhanced platform for a consolidated product 
offering.” 

Blomquist described Fluid Control as a “key 
focused business which operates throughout 
various industry sectors where it supplies 

a comprehensive range of valves, actua-
tors, fluid level gauges, filter systems, valve 
interlock systems and a full range of steam 
products including traps, strainers as well as 
control valves”.  

He said the integration of Fluid Control 
and Pipes, Fittings & Flanges’ strengths and 
accomplishments will provide the company 
with an unrivalled platform in the industries 
it serves. 

Carol Lloyd, GM for Macsteel Pipes, Fittings 
& Flanges said, “These successful prod-
uct lines have powerful synergies in system 
technology, inventory behaviour and industry 
sectors thereby creating new growth opportu-
nities as an amalgamated force with a single 
point to market”.

Steel supplier melds business divisions
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AS COVID-19 and lockdown measures 
locally and abroad continue to disrupt 
global and local supply chains, some 

South African parastatal companies are invok-
ing “force majeure” as a provision for not being 
able to fulfil client-service provider agree-
ments. This, in turn, is further constricting the 
ability of local supply-chain and logistics firms 
to deliver, with challenges and detrimental 
impacts mounting. 

That’s according  to Advocate Christo 
Erasmus, Head of Legal at Bidvest International 
Logistics, who said force majeure is a common 
clause in contracts that covers extraordinary 
events or circumstances beyond the control of 
either client or service provider, such as a war, 
a strike, an “act of god” (a natural hazard, such 
as an earthquake or tsunami) or, indeed, an 
epidemic, which make it impossible for either 
to fulfil their contractual obligations. 

“We’re seeing disruption across various 
stages of the supply-chain process because 
of lockdown restrictions. Harbours and and 
their functionaries, for instance, are battling to 
operate because certain goods are prohibited 
from moving because of regulations. The same 
applies to ground transport: it might be illegal, 
again because of regulations, to move goods, 
so delivery is interrupted.” 

And, despite a very slow easing of restric-

tions, the challenges seem to be mounting. 
With harbours not performing properly, the 
movement of certain goods has ground to a 
halt, or slowed to a snail’s pace, while unnec-
essary extra demurrage costs are increasing. 
Airports are running out of space as clients are 
unable to distribute goods, making warehouse 
storage and physical space a real problem. 
At the same time, supply-chain/logistics firms’ 
warehouses are filling up as goods remain 
undelivered.

“What many don’t realise is that the forward-
ing company or logistics service provider is 
often the party that has performed its part of 
the agreement and paid for freight, duties, 
VAT and other statutory land-side charges on 
behalf of the client, regardless of where the 
goods are currently sitting and this just com-
pounds our difficulty to operate at capacity.” 

Erasmus,said some are questioning the 
boundaries of an obligation to fulfil payment 
terms during force majeure, and he empha-
sised that force majeure comes into effect 
only when it is objectively impossible, not just 
difficult, burdensome or economically onerous, 
for either party of the agreement to fulfil their 
obligations. “The party needs to prove this by 
providing a direct link to the pandemic and 
explain why it is or was impossible to fulfill their 
obligations.” 

When assessing whether to 
invoke force majeure or not, 
Erasmus noted that this will 
depend largely on the inter-
pretation of the client-service 
provider agreement. “Always 
refer to it, as it’s your roadmap 
between you and the other party 
for the transaction in question.”

In some instances, where the 
force majeure clause isn’t speci-
fied in an agreement, a party 
may be able to rely on the 
common-law principle of “super-
vening impossibility of perfor-
mance”.

“But, again, the same applies. You need to 
prove that it is or was impossible to fulfil your 
obligations by providing a direct link to Covid-
19 and why it prohibited your ability to fulfil 
your obligations.” 

In establishing whether force majeure applies 
to your circumstances, Erasmus advised look-
ing at four aspects. First, ask yourself if it is 
objectively impossible (not just difficult) to 
perform your duties. Then try to establish to 
what extent the impossibility can be attributed 
to COVID-19. Then look at how long your 
inability to perform will last, and at short-term 
solutions such as a repayment plan, amended 

obligations or an extended performance time-
line. And, finally, work out if there are any other 
avenues available to mitigate your or the other 
contracting party’s loss.

Erasmus stressed the fact that a party’s 
obligations may change through the various 
stages as the country moves from level 4 to 
level 1. In some stages, performance might be 
illegal and impossible, while in others it may 
not be, so continual re-evaluation is needed to 
assess whether force majeure can be invoked.

How long after the pandemic parties can 
continue to invoke force majeure remains to be 
seen, Erasmus said. 

Force majeure: is COVID-19 really stopping 
you meeting your contractual obligations?

SOUTH African port land-
lord Transnet National 
Ports Authority (TNPA) has 

announced that its ship repair 
facilities in the Eastern Cape 
and other ports around the coun-
try are now operating at 100% 
capacity following the easing of 
some lockdown restrictions.

Operations will be guided by the 
agents’ docking schedules in the 
respective ports. TNPA’s existing 
ship repair facilities are located at 
the ports of East London, Durban 
and Cape Town, where there are 
dry docks, and at Port Elizabeth 
and Mossel Bay where there are 
slipways.

In a recent memo to stakehold-
ers, Acting Chief Harbour Master, Captain 
Sabelo Mdlalose, said: “The two components 
of the facilities, being the dry docks and 

engineering workshops, will be accessible to 
agents subject to strict safety and precaution-
ary measures as outlined in the new level-4 

COVID-19 regulations.”
TNPA emphasised that all port users are 

expected to adhere to the standard COVID-
19 screening process including temperature 
checks on arrival. Employers are also expect-
ed to conduct COVID-19 screening at their 

own sites.
For those who will return to 

site, their workplaces will have 
to operate in a manner that com-
plies with the additional safety 
measures required which include:
• Wearing of appropriate per-

sonal protection equipment 
(PPE) as prescribed by the 
regulations, which includes a 
face mask/screen and hand 
gloves where applicable.

• Possession of the Essential 
Services Permit together with 
the Port Access/ID Card
Mdlalose said South African 

ship repair facilities are commit-
ted to providing services conform-
ing to recognised best practices, 
regulatory rules and standards. 

He urged port users to continue to practise the 
basics of good hygiene and social distancing. 

EC Ship repair facilities back 
at 100% says ports authority  

A lack of apprenticeship opportunities 
is seen as one of the main obsta-
cles facing artisan learners in South 

Africa. While students may achieve a suitable 
qualification at a TVET college, they subse-
quently discover that they cannot obtain the 
necessary work experience to enable them to 
acquire a job.

Realising this, the Southern African Institute 
of Welding (SAIW) is championing work-
based apprenticeship learning for the welding 
industry through the SAIW Foundation and 
the Quality Council for Trade and Occupation 
(QCTO). The programme provides aligned, 
professional training and service standards, 
with the aim of supporting the overall eco-
nomic growth of the industry through skills 
delivery and international standard qualifica-
tions.

SAIW Business Development Manager 
Etienne Nell said welding industry apprentice-
ship training had been plagued by profit-only 
focussed training centres, outdated curricula 
and poor skills standards and workplace ser-
vice delivery.

Many welding apprentices were therefore 
failing to secure work and employment oppor-
tunities were lost due to non-aligned skills 
training or occupational competency.” 

Through the new single, integrated learning 
programme, all traineeships will be facilitated 
through the employee according to the QCTO 
curriculum and based on targeted skills train-
ing standards at the SAIW.

The new Dual System Learning for appren-
ticeships will combine industry designed cur-
ricula, technical and simulated practical train-
ing at the SAIW, backed by authentic work-
place experience overseen by qualified and 
experienced employed welders. 

 “This means fabricators select and man-
age their own employees, register them for 
the desired training standards for the ser-
vices they require and the employee is able 
to complete their apprenticeship on the job 
and according to industry requirements of the 
recognised standards of welding expertise 
required at their workplace.” 

The new, industry-designed programme will 
ensure an apprentice of 1,310 hours theoreti-
cal training, 1,960 hours of simulated welding 
training and 2,200 hours of workplace experi-
ence, resulting in a new qualification which 
reflects occupational competence, trade the-
ory, simulated practice and workplace capa-
bility. 

Benefits for industry employers include the 
resulting productive value of the apprentice’s 
work, SETA grant support towards apprentice 
training costs, a tax-break from SARS and 
B-BBEE scorecard points for skills develop-
ment for the welding industry.

Welding  
apprenticeship  
programme to 

boost skills base

Enquiry no: 8

Enquiry no: 10

Enquiry no: 9

http://www.airliquide.co.za?utm_medium=Print&utm_source=ECIBN&utm_campaign=May-Jun%202020


EC Industrial & Business News 5
May / June  2020 Follow us on Twitter

@ec_indbiznewsnews

FOCUS ON PACKAGING

A
ut

om
ot

iv
e

THE OMC-V2000 verti-
cal ring wrapping 
machine offers the 

South African manufactur-
ing industry the most 
robust, automatic 
vertical spiral or band 
wrapping solution on 
the market, for applica-
tion with or without pal-
lets.

That’s according to 
local packaging sup-
plier, FROMM Packaging 
Systems, which said the modular 
machine automatically secures 
loads with 25cm wide power pre-
stretch film. In addition, the film 
carriage provides the ability to 
rope the film to a film band of 
about 1cm wide, thereby creat-
ing a strong, elastic, low-density 
polyethylene film band.

The machine allows for bands 
to be placed independently or 
to create cross connections 
between several bands to secure 
load stabilization during transport 
and storage. 

Denny Reddy, Managing 
Director, FROMM Packaging 
Systems SA, said the well-bal-
anced holding force with no to 
low corner pressure means that 
the risk of damage to the product 
is considerably reduced.

The pressure on the corners 
is distributed over a width of 
approximately 10cm and corner 
protectors are therefore, in prin-
ciple, unnecessary. To realise the 
highest possible capacity, bands 
are wrapped without sealing/ 

cutting in 
between.

The optional 
Automatic Film 
Roll Changer provides for one 
to three rolls, which allows for 
longer production hours without 
operator intervention, reducing 
machine downtime and increas-
ing line speed. 

Suitable for a wide variety of 
products, the machine can han-
dle pack sizes of between 40cm 
and 120cm wide and high, and 
unlimited multiple pack lengths.

“The OMC-V2000 machine is 
indicative of FROMM’s innovative 
approach to ensuring the highest 
possible level of product protec-
tion and load securing, combined 
with a user and ergonomically 
friendly operation,” said Reddy.

The company provides a full 
range of strapping systems 
from hand systems (strapping 
tools) to fully automatic strapping 
machines, with full service sup-
port on all of its equipment over 
the complete product lifecycle.

Wrap star.  
Robust, automatic 
wrapping machine SICK Automation, in collaboration 

with AutoCoding Systems, has 
introduced what they say is the 

world’s first fully automated, smart 
vision inspection system for printed 
coding and marking on food, pharma-
ceutical and general consumer goods 
packaging.

“The 4Sight Automatic Print 
Inspection System achieves significant 
savings in day-to-day production 
stoppages for producers by delivering 
an error-proof, high-speed inspection 
system for printed codes such as 
dates, batch and line numbers,” said 
Mike Hughes, Managing Director of 
AutoCoding Systems.

“This breakthrough innovation, 
achieved with the AutoCoding 4Sight 
software operating a SICK InspectorP 
2D vision camera, enables direct 
closed-loop communication of the 

printed message from any brand of 
printer using standard inkjet, laser or 
thermal transfer technologies.”

According to the Hughes, this 
direct communication capability 
removes costly “nuisance stops” and 
saves production time, compared 
to conventional vision systems. “As 
conventional systems take time in 
learning thousands of images and 
fonts as well as the surrounding 
packaging design context, there is 
a lengthy process before production 
inspections can take place.” 

The system is one of the first to be 
developed using SICK’s AppSpace 
eco-system. “With the power of 
the SICK AppSpace development 
environment, we were able to draw on 
the strengths of AutoCoding to think 
about print inspection systems in a 
completely new way,” he said.

“The result is a directly-networked 
connection between the printer and 
the 2D vision camera, coupled with the 
4Sight software’s unique ability to self-
optimise the code inspection process.” 

As the artificial intelligence is 
already pre-trained in the application, 
the AutoCoding system knows exactly 
the printed message it is looking for, 
Hughes said. This means the system 
adjusts automatically when the printer 
changes to a new job. 

The application requires zero font-
teaching, alongside configuration 
features, regions of interest on the 
packaging, or even fixturing against 
an edge or logo. A simple, user-
guided, self-set up process configures 
the optimal camera settings per 
customers’ needs. 

Automatic print inspection 
system ‘gets the message’

FLEXIBLE film is one of 
the primary packaging 
materials of choice for 

food manufacturers and other 
companies in the fast-moving 
consumer goods (FMCG) sec-
tor. It is inexpensive, efficient 
to work with and available in 
a wide range of materials with 
diverse properties.

And, when it comes to 
coding flexible film, compa-
nies are turning away from 
mechanical technologies, 
such as hot stamping and rotary 
coding, in favour of four digital 
options that improve traceabil-
ity and uptime: thermal transfer 
overprinting (TTO), continuous 
inkjet (CIJ), thermal inkjet (TIJ) 
and laser marking.

But, according to South African 
product identification specialist 
company, Pyrotec, the challenge 
for manufacturers is to find the 
best technology for their applica-
tion.

How to improve flexible film 
coding accuracy and cost

Traditionally, rotary coding 
and hot stamping have been 
used to code flexible packaging. 
However, now that variable data 
is increasingly used to optimise 
inventory and enhance traceabil-
ity (among other benefits) these 
inflexible, high downtime and 
expensive methods are ill-suited 
for modern manufacturers, par-
ticularly those with Industry 4.0 
initiatives underway or in mind. 

The improved performance of 
the packaging is matched by the 
increasing functionality of coding 
solutions. 

Coding is steadily becoming 
more versatile, enabling man-

ufacturers to print increasing 
amounts of variable information 
on products, such as the legally 
required expiry dates, as well 
as additional data for traceability 
and for commercial benefit, such 
as promotional information and 
QR codes.

Traditional, mechanical tech-
nologies, such as hot stamping 
and rotary coders, are still used 
in many places, but offer none 
of these benefits. With their high 
downtime and susceptibility to 
human error, they are a drain on 
the productivity of manufacturers’ 
packaging processes. 

Instead, digital technologies 
are increasingly being used in 
vertical and horizontal packag-
ing lines to deliver greater pro-
ductivity, efficient traceability and 
attractive packaging that meets 
the expectations of manufactur-
ers, retailers, and consumers. 

Each of the four digital options 
– TTO, CIJ, TIJ and laser mark-
ing – have advantages and limi-
tations, so manufacturers need 
to carefully assess which best 
suits their objectives.

Selecting the right coding tech-
nology begins with an analysis of 
the factors driving the popularity of 
flexible film and the trend to more 
complex codes.

How to efficiently  
code flexible film
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TRANSPORT, DISTRIBUTION & WAREHOUSING

DISTRIBUTORS
WANTED

info@morwalo.co.za

ELECTRIC CHAIN HOISTS, 
MANUAL CHAIN BLOCKS AND
LEVER BLOCKS

+27 (0) 83 602  5858

Compact Structure
High Quality Components

Single Phase and Three Phase Available

Available Ex-Stock

Lifting Capacity Ranging From 250kg to 35t

THE Combilift C-series mul-
ti-directional forklifts have 
been well-received by the 

local market, particularly for han-
dling long and bulky loads. 

That’s according to Marius 
Schutte, Managing Director of 
Shamrock Handling Concepts, 
exclusive southern Africa distribu-
tors of these forklifts.

“These versatile machines, 
which are effectively three forklifts 
in one machine – a counterbal-
ance forklift, narrow-aisle truck 
and side loader - eliminate the 
costs involved in double handling 
and thus optimise productivity,” 
he said.

“These forklifts, with four-direc-
tional technology and effortless 
manoeuvrability, operate efficient-
ly in confined areas and are able 
to quickly change the direction 
of travel, even in tight corners. 
Long, heavy and awkward loads 
are carefully transported down 
narrow aisles, through doorways 
and around objects, with no dam-
age to the materials being han-
dled, or the surroundings.”

Schutte said Shamrock’s cus-
tomisation service includes assis-
tance with optimising the layout 
of a warehouse, through space-
saving solutions. 

The Combilift C-series has 

a loading capacity of 2,500 – 
25,000 kg. These machines have 
a low centre of gravity and an 
integrated platform that provides 
a stable base on which to rest 
long loads, like planks, ceiling 
boards, steel, pipes and tubes 
during transport. “Because there 
is no need to carry the load at 
elevated levels, safety is signifi-
cantly improved.”

Standard features of this range 
include a rubber mounted cabin, 
load-sensing steering, a four-way 
lever positioning of wheels and 
three-wheel hydrostatic drive. 

The cab is mounted to the side 
of the mast, giving the operator 

clear visibility of the surround-
ings, forks and load. The moving 
mast system and the option of a 
hydraulic forklift positioner allows 
the operator to adjust the forks, 
reach out and lift and place the 
load, without having to leave the 
cab.

“These robust forklifts operate 
safely indoors and outdoors, in all 
weather conditions.” 

Shamrock Handling Concepts 
is also the sole distributor 
of Moffett truck mounted fork-
lifts and supplies other leading 
brands, including TCM, Combilift, 
Aisle-Master and Agrimac forklift 
trucks. 

Long loads no problem for versatile forklifts 

BLT World’s range of handling 
equipment comprises a mobile 
container handling system that 

ensures the safe handling, transpor-
tation and storage of hazardous and 
non-hazardous substances.

“The secure handling of hazardous 
materials - that include chemicals, 
flammables, corrosives, plastics and 
fuels - is an important considera-
tion for the materials handling indus-
try,” said Ken Mouritzen, Managing 
Director, BLT World.

“The robust Mobicon system, which 
meets the requirements for hazard-
ous materials handling, is designed 
to carefully take any size tank off the 
back of a truck and take it where it 
needs to go for safe storage.

“Users require flexible equipment 
that can efficiently manoeuvre in tight 
spots and safely move laden and 
empty tanks around the site and inside 
storage areas. This equipment should 
have low load ratios, to prevent dam-
age to yards during operation.”

Mouritzen said one of the biggest 
problems associated with container 
handling was the damage caused by 
heavy equipment to pavements and 
yards. “The constant wear and tear 
of large forklifts and heavy equipment 
means companies have to incur on-
going maintenance and costly repairs 
to yards and pavements.”

He said the low centre of gravity of 
the Mobicon system enhances stabil-
ity, preventing the machine from rolling 
over. The two-tower design provides 
the flexibility to be able to operate on 
slightly sloping or uneven surfaces, as 
well as compacted gravel yards, bitu-
men or standard thickness concrete.

Another advantage of this contain-
er handler, said Mouritzen, is that 
it requires very little maintenance, 
unlike conventional container equip-
ment, where ongoing maintenance is 
necessary. Initial capital investment 
costs are also significantly lower.

“The simple design of the low main-
tenance Mobicon unit includes an eco-
nomical 60hp diesel engine, coupled 
to a hydrostatic system, for reduced 
fuel costs. Consumption is five litres 
an hour compared to 22 l/hr for other 
machines.” 

Mouritzen said enhanced safety had 
been critical in the design of this sys-
tem. “The operator has a clear view of 
the working area and instead of staff 
having to work at a trailer height of 
1,5 m, they are able to work safely at 
ground level.

ENGEN is supporting the fight 
against COVID-19 by contrib-

uting R1 million worth of fuel to the 
Department of Health to be used 
by frontline health workers in their 
emergency response vehicles. 

“It is these vehicles that will be 
used to transport our healthcare 
workers to where they are needed 
most. Engen would like to pay 
tribute to, and applaud our amaz-
ing frontline health workers, who 
are the real heroes in the unfold-
ing crisis,” said Engen Managing 
Director and Chief Executive 
Officer, Yusa’ Hassan. 

“We trust that our fuel con-
tribution will help ensure that 
our national health services are 
able to provide medical care to 
the most vulnerable members of 
society when it is needed most,” 

Hassan added. 
Speaking at the handover in 

Sandton, Health Minister Dr Zweli 
Mkhize commended Engen and 
encouraged private companies to 
donate to South Africa’s battle 
against COVID-19.

“We want to encourage others 
to come on board to give us sup-
port on a continuous basis,” com-
mented Mkhize.  

Engen’s contribution to the fight 
against COVID-19 also includes 
a R2.5m fuel and medical testing 
equipment donation to the Gift of 
the Givers for humanitarian relief. 

Recently the company launched 
a campaign to support the fight 
against COVID-19 by educat-
ing local communities on safety 
measures to curb the spread of 
the virus. 

Helping fuel the fight against COVID-19 

Getting a handle on hazardous materials

CTRACK by Inseego has added more features to its Iris video 
monitoring and telematics solution, an upgrade it says gives 
fleet operators more control over and boosts productivity for 

their vehicles and assets.
Ctrack Iris is a customisable video monitoring solution ideal for 

rental vehicles, light deliveries, fleet vehicles, heavy commercials, 
general machinery and busses, and will now feature a newly devel-
oped dashcam.

Apart from a dual view (front and cab-facing) camera solution with 
infra-red night vision, the new three channel dash cam includes ADAS 
(Advanced Driver Assist System). This system includes a range 

of electronic systems that help the driver 
while driving. When designed with a safe 
human-machine interface, they are intended 
to increase car safety and more generally 
road safety.

“While most road accidents occur due to 
human error, the automated system which is 
provided by ADAS is proven to reduce road 
fatalities by minimising these errors. 

ADAS safety features are designed to 
avoid collisions and accidents by offering 
technologies that alert the driver or opera-
tions centre to potential problems,” the com-
pany said in a statement.

Fatigue monitoring can be added to the 
Ctrack dash cam as an optional extra. This 
will require a third camera to be equipped to 
the dashcam specifically targeting the facial 
features of the driver, picking up on anoma-
lies such as smoking, looking down at a cell 
phone or any out of the ordinary behaviour.

ADAS alerts drivers to other cars or immi-
nent dangers and has a lane departure warn-
ing system. Video footage can be recorded 
in eight quality settings and real-time video 
streaming can be viewed on mobile devices.

“Fleet owners can also benefit from a 
reduced number of insurance claims and 
settle claims much faster by using video evi-
dence from the stored Iris footage. Iris can 
also be used to lower fuel consumption and 
improve vehicle maintenance through better 
driving, while also reducing diesel and goods-
in-transit theft.” 

Ctrack Iris is supported by cloud-based, 
web software and a password protected 
mobile application.

“These platforms provide video and dash-
board event management, and alarm triggers 
in real-time, ensuring reduced asset risk, 
more productive drivers, productive route 
management and ultimately reduced operat-
ing costs,” the company said.

Feature bump for video monitoring  
and telematics tech

Enquiry no: 14

Enquiry no: 15

Enquiry no: 16

Enquiry no: 17

Engen Stakeholder and Transformation Specialist Benny Thobejane 
greets Health Minister Dr Zweli Mkhize at the official announcement 

of Engens fuel support for the Department of Health
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LIGHT steel frame building 
(LSFB) could become even 
more popular in South Africa 

if local suppliers and builders 
are sufficiently well-trained and 
equipped to consistently produce 
quality light steel frame buildings. 

That’s according to the Southern 
African Light Steel Frame Building 
Association (SASFA), which 
offers a tailored five-day train-
ing course for builders, architects, 
engineers and quantity survey-
ors. The course covers the basic 
components of the light steel 
frame building process, including 
the rationale for LSFB building 
requirements.

SASFA Director John Barnard 
said students graduate with a 
thorough understanding of the 
subject, as well as the ability to 
erect a simple steel structure, 
and know enough to be able to 
plan and supervise the cladding 
and lining aspects. They will 
also complete the course with 
an understanding of the building 
code (SANS 517).

He added that role players 
must be formally trained, and 
construction undertaken by com-
petent light steel frame builders, 
to ensure consistently high stand-
ards and good quality work. “Light 
steel frame building is growing 
in popularity in South Africa, not-
withstanding the fact that it is still 
a relatively new building tech-
nique locally. 

“To this point, SASFA has come 

across inadequate quality and 
standards on some light steel 
frame projects, which could be 
attributed to a poor understand-
ing of the principles of this type of 
alternative building method - or a 
lack of training – or both,” Barnard 
said. 

“Builders sometimes strive to 
do better than the norm and make 
mistakes in the process. Others 
believe that light steel frame 
building is simple and that they 
can apply the method without any 
training.

“In fact, it is only through formal 
training and working with compe-
tent LSF builders that consistently 
good quality and high standards 
can be achieved.”

He said the design consultants 
(architects, engineers and quan-
tity surveyors) also need to know 
and understand the materials 

Training to boost popularity and  
quality of light steel frame building

used - and the LSF building process 
- to be able to design, plan and super-
vise an LSF building project.

The SASFA training course compris-
es two sections covering steel frame 

materials, components and building; 
and internal lining, external cladding 
and insulation. 

The frame section is presented 
by engineers; and Marley Building 
Systems provides the instruction in the 
cladding and lining section. 

Barnard said the course is unique, 
and not readily available overseas 
or locally. “We have had a number 
of attendees from Brazil, the United 
Kingdom, Australia and sub-Saharan 
Africa attend our course.”

During the first phase of training, 
participants are introduced to light 
steel frame building, the steel-making 
process and the properties of coated 
steel sheets.

“They are also made aware of the 
requirements for throwing foundations, 
manufacturing of light steel frames 
and trusses, construction tools, wall 

frame set-out, handling of materials, 
loads on buildings, floor framing, wall 
framing, roof structures; as well as 
the planning and the installation of 
services.” 

The second stage of training covers 
glass wool insulation: from properties, 
manufacturing and benefits to ener-
gy efficiency, environmental issues, 
storage and handling and installa-
tion methodology. It also includes a 
component on gypsum plasterboard, 
which covers properties, storage and 
handling, cutting, tools and application 
for walls, ceilings and finishing. 

There is also a module on fibre 
cement board for external cladding. 

The course includes a practical 
component to ensure that participants 
have a thorough understanding of 
theoretical concepts.

INNOVATIVE building 
methods were put to the 
test when Finland-based 

Peikko completed an addi-
tion to the Colombine 
Square shopping cen-
tre in Mondeor, south of 
Johannesburg. According to 
the company, the extension 
was completed on schedule 
and without disrupting busi-
ness for the centre’s ten-
ants. 

The shopping centre, 
which was first built around 
ten years ago, needed to expand 
to cater for its growing popular-
ity. It acquired additional land to 
develop a bigger car park space 
as well as a provide more floor 
area for its main anchor tenants. 
The property developers exclu-
sively invited Peikko to work on 
this project, which took only three 
months to complete.

Peikko Southern Africa MD 
Daniel Petrov said the company 
was chosen to work on this project 
due to its innovative bolted con-
nection solutions.

“A revolutionary solution for col-
umn connections, Peikko column 
shoes/bolted joints provide fast 
and safe connections between 
precast concrete columns and 
foundations, and between pre-
cast concrete columns. Widely 
approved for various types of pre-
cast columns, this building tech-
nology enables speed of delivery 
and unrivalled convenience,” he 
said.

Petrov added that minimal tem-
porary support is needed on site 
when using bolted connections. 
“The self-supported freestanding 
columns save time and space 
on construction sites. Additionally, 
the columns can be precast off-
site and assembled onsite. This 
adds to the ease and speed of 
delivery, making Peikko an obvi-

ous choice for projects with tight 
delivery times.”

An extremely challenging ele-
ment on construction projects, 
especially on extension projects 
where there are pre-existing struc-
tures, is interfacing. “It is an intri-
cate job made simple thanks to 
Peikko’s products, which can be 
easily integrated with other com-
ponents irrespective of whether 
they are precast offsite, delivered 
and assembled on site, or cast in 
situ on site. Interfacing between 
structural elements becomes fast-
er and smarter.”

Additionally, the use of bolted 
connections and precast columns 
has sustainability benefits. Petrov 
said Peikko products work to make 
buildings last longer, reducing the 
future construction industry foot-
print. The company also aims to 
make disassembly of buildings 
easier so that when buildings do 
reach their end of life, it is easier 
to deconstruct them and re-use 
many of the structural elements.

“We look forward to growing our 
footprint in South Africa. The local 
construction industry is waking up 
to the benefits of our products. 
We have many exciting projects 
on the horizon which are sure 
to prove to sceptics that modern 
construction methods really are as 
efficient as we say they are.”

Modern construction 
methods prove their worth  

on shopping centre expansion
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VERT Energy – exclusive dis-
tributors for Leroy-Somer in 
southern Africa – offers auto-

mation systems and engineering 
services for container, dry bulk ter-
minal and port material handling. 

Leroy-Somer’s automation sys-
tems for port logistic operations 
encompass variable speed modular 
drives, high-efficiency motors and 
a dedicated Crane Management 
System (CMS). These compact 
systems are installed at harbours 
around the world, with the necessary 
power and control to maximise the 
automation, speed and reliability of 
cranes and material handling equip-
ment. 

“In conjunction with Leroy-Somer 
specialists, the Vert Energy team 
offers port operators completely new 
equipment automation installation 
services and also has the expertise 
to modernise existing port installed 
systems,” said Grant Robertson, 
Managing Director, Vert Energy.

“This not only extends the life-

time of equipment and maximises 
benefits from the initial investment, 
but also increases safety on site 
and reduces operational costs. 
Furthermore, our eco-friendly fuel-
saving solutions minimise environ-
mental impact, by reducing CO2 
emissions and decreasing equip-
ment noise levels.”

Robertson said projects vary from 
small logistic machine automation, 
to comprehensive electrical turnkey 
port automation solutions.

“Specifically, our port logistics 
services comprise advanced drives 
and motors technology and scalable 
automation solutions, which extend 
from simple drive and motor convey-
or or hopper control, to a complete 
crane or port handling equipment 
automation solutions.

“Customised technical services 
encompass consultation, installa-
tion, commissioning, training, main-
tenance and repairs, to ensure opti-
mum performance of port equip-
ment.”

He said the benefits of modular 
drives systems and advanced auto-
mation systems include fast turn-
around of containers, bulk cargo 
or freight, by optimising the load-
ing/unloading and storage cycles. 

“Intelligent and safe automation solu-
tions enhance efficiency of crane 
operators and also assist engineer-
ing and maintenance staff to resolve 
and analyse faults.” 

He said Vert Energy’s LS drives 
and motor technology has special-
ly designed features, to make port 
equipment safer. These include a 
range of motors and brake gear 
motors for static hold and dynamic 
braking and variable speed drives 
with built-in safety features for elec-
tric brake control and overspeed 
management.

Leroy-Somer ’s  Crane 
Management System (CMS) which 
monitors the physical and operating 
conditions of port equipment on a 
real-time basis, is used to operate 
cranes, schedule maintenance, ana-
lyse faults, reconfigure the drives 
and provide crane production data.

Single or multiple crane control 
systems communicate with the 
remote crane management system 
(RCMS) over fibre optic cables or via 

wireless communication systems, to 
reduce equipment maintenance and 
downtime. RCMS can be used at 
maintenance level for service moni-
toring, operations level for equip-
ment availability and management 
level for performance data.

Fault-tolerant modular AC drives 
systems are used to control crane 
and handling equipment move-
ments, with built-in redundancy for 
continuous operations.

“The differential GPS control sys-
tem (DGPS) is a highly accurate and 
safe automatic steering for cranes 
and yard tracking systems linked 
with the terminal operating system.”

Leroy-Somer’s hoisting induc-
tion motor range has features for 
improved crane performance, includ-
ing high-speed for greater produc-
tivity and low inertia for smoother 
start/run/stop operations, as well as 
reduced maintenance requirements.

Modular AC and DC drive crane 
systems can be set-up with an active 
front end.

Enhancing port logistics with automation 
systems and engineering services 

INSTROTECH, local representative 
of Optris – manufacturers of non-

contact temperature measurement 
devices – has launched CTratio, which 
it says offers many improvements and 
new features such as the low bottom 
temperature of 275 °C, a maximum 
ambient temperature of up to 315 °C 
without cooling, and a green sighting 
laser.

According to the company, a point 
measuring infrared thermometer 
should be used if users know where 
the critical point or the area to be 
measured is positioned within the 

application.
“The size of the meas-

uring object is important 
to define which lens is 
necessary. It is therefore pos-
sible to monitor the accurate tem-
perature and optimize processes – if 
necessary – before quality problems 
arise,” the company said in a state-
ment.

It added that Infrared cameras 
should be used in cases where more 
than one critical area exists or the 
area cannot be clearly defined. Critical 
areas can be localized by the camera 

through the demonstration of ther-
mal images.  The areas can then be 

permanently monitored by one or 
multiple fixed infrared thermom-

eters.
The condition of the 

object surface defines the 
meas- urement device and wave-
length to be used for the application.

“The emissivity occupies a central 
position. The choice of the right device 
is of great importance especially for 
metals, where the emissivity depends 
on the temperature and wavelength." 

Compact infrared thermometers ideal for spot measurement

Purchasing a new forklift is not always an option in these current
economic times. Goscor Lift Truck Company has the solution for you!

 
We offer a wide range of quality pre-owned forklifts to suit your 

every need along with tailored packages to suit your budget.

goscorlifttrucks.co.za

0861 GOSCOR (467 267)

Pre-Owned
loved

Forklifts

Love at first Site!

           • Fully refurbished forklifts restored to peak condition
         • Wide range of quality pre-owned forklifts    
       • Genuine parts and service warranty    
     • Warranty on all equipment*    
      
    
 

* Ts & Cs Apply

BRONZESILVERGOLDCHOOSE A CATEGORY THAT SUITS YOUR NEEDS

A sensor that monitors 
rotating equipment per-
formance is now certi-

fied for use in hazardous areas, 
extending condition monitoring 
into new applications and indus-
tries.  

SKF has gained 
hazardous area 
approval for its 
QuickCollect sensor, 
which collects 
vibration and 
temperature data. 
The new approval, 
to both European 
and International 
standards, allows the 
sensor to be used 
in places that would 
previously have 
required a ‘hot work’ permit.

The certification opens up 
applications in a range of sectors, 
including the petrochemicals, 
mining and marine industries. It 
also brings digitalization of data 
into hazardous areas, which up to 
now is a relative rarity.

The sensor is certified to both 
the international IECEx and 
European ATEX standards, for 
use in Zone 1 hazardous areas. 
In addition, it is approved for 
CSA Class I, Division 2, making it 
suitable for certain applications in 
North America.

The QuickCollect sensor can 
be used in conjunction with SKF’s 
ProCollect mobile app, which was 

launched in late 2019. ProCollect 
connects the sensor to SKF’s 
web-based software platform, 
Enlight Centre. Together, this 
creates a portable condition 
monitoring system, called SKF 
Enlight ProCollect, that offers 

direct access to 
SKF’s experts in 
remote diagnostic 
services.

The package 
is available as a 
subscription service, 
which is charged 
monthly or annually. 
This model allows 
SKF to tailor the 
package to the 
customer’s exact 
needs.

Monitoring hazardous areas 
has traditionally been handled 
manually, due to a lack of certified 
equipment. Now, fully automated 
predictive maintenance can be 
introduced in a straightforward 
way. This streamlines data 
collection, spots errors and faults 
quickly, and can banish the use of 
‘legacy’ paperwork systems.

“It helps customers bring 
digitalization to the most extreme 
environments of their operations, 
while improving their Key 
Performance Indicators (KPIs),” 
said Barrie Rodgers, Product Line 
Manager for Mobile Solutions at 
SKF.

Better data collection 
from hazardous areas

EXPERIENCED operators 
can print and manually apply 
a flag label on 

a cable in 15 sec-
onds. That’s the claim 
from safety and label-
ling specialist, Brady, 
who says its new 
A5500 Flag Printer 
Applicator can also 
significantly increase 
production output by 
flagging cables in five 
seconds.

According to the company, this 
is achieved by eliminating the 
need to print labels in advance 
and the time needed to apply 
them by hand.

“The BradyPrinter A5500 ena-
bles 300 dpi prints for barcodes, 
logos and diagrams, and applies 
reliable cable flags that can com-
municate a lot of information,” 
Brady said in a statement.

A wide range of cables The 

BradyPrinter A5500 is very flex-
ible and, without any adjustment, 

can identify cables 
with 1.52 mm up to 
15.24 mm in diameter 
and apply labels with 
widths up to 50.8 mm 
and lengths between 
19.05 mm and 76.20 
mm.

“Its full colour touch 
screen and modern 
user interface further 
enhance the printer’s 

flexibility and ease of use.
“Easy to implement USB-ports 

and ethernet connectivity make 
the BradyPrinter A5500 practical 
to implement in a variety of pro-
duction environments. Coupled 
with Brady Workstation apps for 
easy flag label design, barcoding 
and serialisation, the BradyPrinter 
A5500 becomes a highly practical 
process efficiency increaser.”

Identify cables 3 times faster
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the Den Braven    
difference!

OUR
PRODUCTS 

ARE
DIFFERENT

Unique
formulas

Sustainable
Eco-friendly

IN MANY 
WAYS

For technical 
assistance:

021 552 9674
sales@denbraven.co.za
www.denbraven.co.za

Do it right
the first time

Den Braven
Sealants
South Africa

Coolead 18473

Internationally
compliant  

Unique
capabilities

FOR MORE INFORMATION CONTACT US:

+27 (0)71 618 0211 support@inkanyezi.co.za www.inkanyezi.co.za

Virtual Exhibitors receive
1. A branded virtual exhibition stand 
2. A virtual TV which will play a company relevant video (to be supplied);
3. A virtual brochure holder which will contain a company profile or 

company message or preferably special offer
4. The ability to instant chat with online, virtual visitors 

Manufacturing, metal works, gas, steel, raw materials, engineering, CAD, 3d Printing; 4ir, automation; locksmiths, plumbers, 
electricians; glass fitters; cabinet makers; interior design; graphic designers, PR, Social Media & marketing; textiles and 
clothing, garden/pool services; hairdressers; nail and beauty; spa; estate agents; mechanics; panel beaters; Computer,TV & 
appliance repair/sales; restaurants; guesthouses & hotels; furniture hire & event services incl AV and staging; tutoring and 
educational services; book-keepers; accountants; financial mgt; HR systems, Recruitment; payroll; business coaching; business 
management; point of sale; printers; couriers; copiers, telecomms; fibre; insurers; wealth management; sports academies, 
gyms and fitness; physios, biokineticists, chiro; speech therapists; occupational therapists, audiologists and hearing specialists, 
learning and child development, security, building supplies, construction; vehicle aftermarket sales; hardware; water purifiers; 
renewal energy products, agricultural, vet and animal services, fresh produce, landscaping, engineering services; wedding 

services, incl venues, flowers, photography, videography, DJ’s, performers, dresses, catering etc, etc  

CALLING EXHIBITORS

EXHIBITION DATE:  11 & 12 June (08:30 - 17:00 on both days)
EXHIBITION BOOTH:  R1500 ex VAT

VISIT: WWW.INKANYEZI.CO.ZA TO MAKE A BOOKING

Visitors enter free and experience:  Wine Tasting, Coffee Bar, Car 
Showrooms, Seminar Rooms, Vape Lounge and Cocktail Bar 
To register to attend as a visitor go to: https://urlzs.com/XanGk

 Supported by      
as a sales platform to boost Eastern Cape business following shut-down marketing inactivity.

Reach record numbers of on-line visitors (B2B, B2C, B2G)

EXHIBIT AND BENEFIT:
• Covid 19 business relief • Build brand • Connect, trade and sell

At Eastern Cape’s cutting edge, 3D, interactive marketing platform

FACING an outdated, ill-fitting 
Enterprise Resource Planning 
(ERP) system, local ship repair and 

marine engineering company, Dormac 
began the search for a digital journey 
partner. 

A division of Southey Holdings, 
Dormac offers ship repair and special-
ised engineering services to owners and 
operators of cargo vessels, passenger 
liners, navy vessels and offshore con-
struction vessels. 

“Ship repair operations are typically ad 
hoc projects, requiring varying levels of 
contract labour and different equipment 
requirements. Unpredictable demand 
makes long-term business planning diffi-
cult, and ship repair companies must be 
agile and flexible to remain competitive,” 
said Sanjana Ramphal, Subject Matter 
Expert: Hospitality – Infor Services at 
iOCO.

“Adding to this challenge, Dormac 
previously used a very outdated version 
of BaanIVc4, with modules for sales, 
procurement, financials, fixed assets 
and PCS projects. The solution featured 

approximately 20 cus-
tomisations, mainly 
for reporting.” 

While it was a good 
solution for its time, 
the business outgrew 
the technology, fac-
ing several serious 
challenges, which 
hampered everything 
from ERP processes 
to financial manage-
ment and reporting, 
limiting automation 
and increasing the 
occurrence of manual 
intervention and dupli-
cations. 

“Although we had 
been using Baan for 
many years, we simply had to look 
for an alternative solution. The biggest 
concern was that the technology was 
far too limited, and in order to upgrade 
or change functionality, we had to go 
back and apply patches. This wasn’t 
cost effective, and at times could cost 

as much as the initial 
implementation,” said 
Siva Pillay, IT Systems 
Manager, Dormac. 

To limit the expendi-
ture on patches, the 
Dormac team reverted 
to working on Excel. 
Pillay admitted that this 
defeated the purpose 
of having an ERP sys-
tem. It was a time-con-
suming, manual pro-
cess, and hours were 
wasted trying to locate 
errors in formulas.

“Our business had 
changed quite drasti-
cally. As we embarked 
on a large, long term 

oil and gas project, we realised we 
simply couldn’t track costs properly. The 
Baan system had served its purpose, 
but it was time to make a change.” 

To overcome these challenges, 
Dormac considered either upgrading to 
the latest ERP service pack, or imple-

menting a full technical upgrade to Infor 
LN. For the same implementation effort, 
the service pack upgrade would have 
required Dormac to re-implement the 
existing ERP to re-establish TP Projects, 
reporting and control structures. After 
much consideration and consultation 
with Infor Services at iOCO, Dormac 
selected Infor LN for its ease-of-use and 
extensive functionality.

Pillay said that after the decision was 
made, the implementation was fast, 
streamlined and painless. “From the first 
consultation to the phasing, scoping and 
completion of the project, it only took 11 
months.”

“The way Infor LN was designed and 
implemented most manual processes 
were eliminated. We can now track 
costs more effectively, no matter the size 
or duration of the project. With a reliable 
system split between the ship repair and 
industrial sectors of our business, pro-
ject set-up is much easier. Possibly the 
greatest benefit is the solution’s ability to 
scale as the business grows.” 

Shipshape and future-proof: marine 
engineering company’s digital journey

WHILE the transition to a 
remote working environ-
ment during lockdown 

has been a costly and disruptive 
exercise for many companies, for 
Databuild the transition has been 
relatively painless. 

That’s according to CEO 
Morag Evans (pictured), who 
said the company’s productiv-
ity levels are as 
high, if not higher 
than before the 
lockdown start-
ed. “Databuild 
made the deci-
sion to start 
working remotely 
a week prior to 
the president’s 
announcement 
and our staff 
have adapted 
e x c e p t i o n a l l y 
well to the new 
working dynam-
ic,” she said. 

“Communication is key dur-
ing these times of physical dis-
tancing and we conduct daily 
online meetings with the team 
to stay in touch. One would 
expect productivity levels to 
drop when your employees 
are working from home, but 
we have found our staff to be 
more focused during this time 
which has enhanced their pro-
ductivity.” 

Evans said staff are con-
nected to the company’s 
internal structures through a 
virtual private network, which 
enables them to accurately 
monitor call rates made using 
a voice over internet system. 
“Consequently, our research 
team have not slackened their 
pace in sourcing new proj-
ects and intend to maintain 
their momentum during lock-
down as far as they are able 
to. Indeed, we are pleased to 
report the addition of 493 new 
projects to Databuild Online 
since our transition to a virtual 
environment on 26 March.”

Working remotely has also 
enabled the sales team to 
expand their territories, “For 
example, our Cape Town-
based staff are meeting with 
prospective clients in Nelspruit 
while saving time and money 
on travel expenses.

“All this enables us to con-
fidently give our clients the 
assurance that the lockdown 
will in no way affect the quality 
of our service to them and we 
urge them to make the most 

of Databuild Online during this 
time.

“Clients can continue to build 
their pipeline, add projects to 
their watchlists and create 
tasks relevant to specific proj-
ects. In this way they will be 
fully geared up for what needs 
to be done once lockdown is 
over.”

To facilitate 
i n t e r a c t i o n 
between the 
c o n s t r u c t i o n 
industry net-
work and enable 
s t a k e h o l d e r s 
to take advan-
tage of every-
one’s increased 
availability dur-
ing lockdown, 
Databuild has 
set up a com-
munication hub 
which compa-
nies can use to 

keep one another informed on 
the remote facilities they have 
put in place within their own 
organisation.

“This will enable the relevant 
professionals to get in touch 
with them quickly and easily 
and make the most of oppor-
tunities presented to them,” 
said Evans.

“We have also been 
approached by numerous pro-
spective clients eager to find 
out more about how they can 
ensure their staff remain as 
productive as possible while 
working from home. Our 
sales management system, 
Databuild Connect, enables 
companies to monitor staff 
activities, easily allocate infor-
mation to their respective 
teams, and determine reasons 
contributing to lost business.”

Another positive lockdown 
spin-off for Databuild has 
been the surge in demand for 
online training on its products. 
“Again, our team has been 
very productive, and the time 
saved in driving to meetings 
has been well spent. One-on-
one and group sessions are 
available, and provide a good 
way to network with business 
associates safely.”

She said none of this would 
have been possible without 
the ongoing support of the 
IT team. ”They have not only 
quickly and patiently resolved 
any issues we’ve encountered 
along the way, but also worked 
extremely hard to tighten our 

How construction data provider stays  
productive during lockdown

network security and mitigate the risk of 
cyberattacks.

“Lockdown has given everybody more 
time on their hands. Besides catching up 
with admin and other mundane tasks we 
were previously unable to get around to, 
now is the perfect opportunity for manag-
ers to contemplate new and innovative 
ways to add value to their organisation, 

from an employee and supplier perspec-
tive. Databuild will certainly apply lessons 
learned during lockdown to how we man-
age our operations going forward.

“Managers would be wise to use this 
extra time to plan their post-lockdown 
strategy so that as soon as it’s is over, 
their staff will be able to hit the ground 
running,” Evans said.
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Static plants in East London and Mthatha  • mobile plants • extensive product range
• stringent quality control • bitumen storage • industry training

In association with

We don’t just promise quality. We hold ourselves 
accountable for it. Process control laboratories 
at every plant and on site continually monitor 
and test our processes and products. Our 
customers can rest assured they are placing and 
compacting quality asphalt. 

ACCOUNTABLE 
FOR QUALITY
East Coast Asphalt is the leading 
manufacturer of hot and cold asphalt 
products in the Eastern Cape. 

QUALITY

T: +27 43 745 2016 (East london)
T: +27 76 982 6366 (Mthatha)

E: info@muchasphalt.com
www.eastcoastasphalt.com

A B-BBEE Level 1 Contributor

FOR ALL YOUR  
LIFTING SOLUTIONS

Tel 011 794 2910
Email info@yalelift.co.za (General)
crm@yalelift.co.za (Sales)
www.yale.co.za

EXTENDING cranes are a frequently 
selected option in the KBK Aluline crane 
construction kit from Konecranes and 

Demag, as they extend the range of the sys-
tem beyond the crane span dimension. 

That’s according Emil Berning, Managing 
Director of Konecranes and Demag who said 
that they enable an operator to perform lift-
ing and positioning tasks between pillars and 
columns or deposit loads in aisles and free 
areas between assembly zones and lines. 

Depending on the load capacity, design 
and profile section size, the range can be 
extended by up to 3,100 mm.

“Demag launched a new version of the KBK 
Aluline extending crane at LogiMAT 2019, 
and we believe that it can benefit industries 
here in South Africa due to improvements 
over the previous version.

“In 2017 we successfully installed a KBK 
Aluline system at MBSA in East London 
which featured a number of extending cranes 
of which very few competitors could offer this 
unique feature.”

The new version of KBK Aluline, offers cus-
tomers a lower headroom dimension and will 
benefit from 120 mm to 220 mm more hook 
path depending on the profile size. Increased 
hook path creates the most optimised lifting 
solution and allows for greater utilisation of 
the load being handled in the space below 
the crane girders.

The online KBK Aluline system can be 
adapted to meet different customer produc-
tion requirements, assembly and shipping 
applications.

The system is based on aluminium sections 
and smooth-running trolleys. The result is a 
system that literally gives the operator hands-
on support for handling loads, improves ergo-
nomics and reduces the physical burden to a 
minimum. It now also allows hoist units to be 
utilised even better with an increased lifting 
path.

The extension length, the maximum load 
capacity (up to 500 kg) and the crane girder 
length can be freely selected when designing 
installations. 

Extending cranes that can be extended to 
either side can also be realised. The KBK 
Designer tool can be used for fast and simple 
project engineering of extending crane solu-
tions.

The first KBK crane construction kit was 
launched 56 years ago, and quickly became 
a popular choice for the materials handling 
industries, particularly in the global and local 
automotive sectors due to the range of appli-
cations for the universal light crane system. 

Extending 
cranes offer 
more working 

space and 
longer hook path

SOUTH Africa-based condition moni-
toring specialists, WearCheck has 
announced a partnership with Swedish 

condition monitoring instrument manufac-
turers, SPM, allowing WearCheck to sell 
and support their products.

The full SPM range features portable 
condition monitoring products, online sys-
tems, maintenance tools, technologies and 
expertise.

WearCheck’s Reliability Solutions 
Manager Philip Schutte said their techni-
cians had been trained to use, apply and 
install the SPM equipment, which performs 
many reliability solutions techniques, includ-
ing vibration measurement and analysis, 
balancing, orbit analysis and laser shaft 
alignment, bearing and pulse checking, 
lubrication assessment and root cause analy-
sis.

“We have already seen how the SPM instru-
ments and systems can add value to our 
reliability solutions services by yielding addi-
tional levels of extremely detailed and accurate 
data,” Schutte said.

“This exciting partnership. falls in line with 
WearCheck’s mission - to be a global leader in 
transforming condition monitoring into an ever-
evolving market of the Industrial Internet of 
Things (IIoT), and artificial intelligence. We are 

pleased to have the SPM brand join us as the 
leaders on the African continent in innovation 
within the reliability solutions arena.”

Rikard Svärd, SPM Instrument’s Global 
Sales Manager agrees. “We are confident 
that WearCheck’s competence, as well as 
its industry-, customer-, and sales focus, will 
be an excellent match for our strong portfo-
lio of condition monitoring solutions. We are 
delighted to partner with WearCheck and look 
forward to a long and fruitful business relation-
ship that will further strengthen our position in 
the African market.”

SPM’s Condmaster software - the plat-
form via which all the SPM devices interact 
- supports the full product range including 
handheld devices for measuring vibration 
data, alignment and balancing. 

The software also governs online sys-
tems for continuous monitoring, such as 
wired multichannel systems and wireless 
monitoring systems, as well as supporting 
external user directories such as Microsoft 
Azure AD and REST API. The software 
offers a wide range of connectivity options, 
perfect for smart factories and Industry 4.0 
environment

The best-sellers in the range include the 
Leonova portable vibration analyst tools, 
the Intellinova online system and the main-
tenance tools – accessories such as trans-

ducers to measure vibration and shock pulse, 
portable bearing and vibration checkers and 
the electronic stethoscope. 

“Coupled with WearCheck’s comprehensive 
condition monitoring programme, the SPM 
tools provide the expert knowledge needed 
to evaluate machine condition: a complete 
bearing catalogue, lubricant data, bearing life 
calculation, evaluation in green - yellow - red, 
ISO limit values, spectrum and time domain 
analysis, fault symptom detection, and more,” 
Schutte said.

Distribution deal brings top Swedish 
instrument brand to Africa
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SURFACE mining industry asso-
ciation ASPASA has called on 
miners to use the lag between 

the opening of surface mines and 
the delivery of products wisely, by 
preparing smart stockpiles, internal 
roadway systems and traffic separa-
tion measures to deal quickly and 
safely with the tide when markets 
reopen.

Association director, Nico Pienaar, 
said that while surface mines have 
been allowed to operate at 50% of 
capacity since relatively early in the 
lockdown period and 100% after 1 

May 2020, markets for the products 
including commodities, construction 
products and others, would, at the 
time of publishing, remain closed 
until further restrictions were lifted.

“It is foreseeable that a mine oper-
ating at 100% capacity will need 
to stockpile products until market 
reopen. We are therefore advising 
mine managers to do their research 
upfront and carefully plan for reopen-
ing, while also bearing in mind safety 
and speed of movement,” he said.

“At this point it will also pay to take 
heed of upcoming legislation that will 

require separation of traffic, includ-
ing mine vehicles, road vehicles and 
pedestrians to avoid collisions. In 
this way smaller-scale surface mines 
can reduce the risk of collisions and 
thereby avoid the requirement for 
potentially costly Proximity Detection 
Systems (PDS). 

“At the same time, decongestion of 
stock yards and collection areas will 
result in smoother traffic flows and 
speed up the transport of products 
from the mines to meet the massive 
expected demand that will follow.”

Pienaar added that road main-

tenance on the mines 
should be a top prior-
ity during this lag period 
as it is key to speeding 
up production and sig-
nificantly contributes to 
the lifespan of equipment 
used on the mines. 

The period also offers 
a perfect opportuni-
ty for overall maintenance of the 
mine’s equipment and infrastructure. 
Administrative staff and manage-
ment should also use the opportunity 
to refine systems and pay attention 

to the upkeep of legislated require-
ments, record keeping, systems and 
standards. 

Smart stockpiling key to rapid 
post-lockdown deliveries

MEDICAL gas distribution 
systems from 
BeaconMedæs, 

part of the Atlas Copco 
Group, are utilised in 
many health care 
facilities around 
South Africa for the 
delivery of ultra clean 
air to patients. This 
includes the medical 
air, vacuum and oxy-
gen delivery plants.

“The supply of 
medical air to theatres 
and hospital beds is 
critical to patient safety 
and care and is there-
fore considered a vital 
life support service,” said 
Charl Ackerman, 
Business Line 
Manager, Medical 
Gas Solutions.  
“So, when it comes 
to the quality and reliabil-
ity of medical air, there can simply 
be no compromise.”

He added that medical air is 
classified as a drug or pharma-
ceutical and the concentration of 
impurities must therefore be care-
fully controlled to ensure compli-
ance with the European pharma-
copoeia monograph. 

BeaconMedæs operates under 
all international medical gas 
standards and is NFPA 99, ISO 
7396-1 and HTM 02-01 compli-
ant. Furthermore, all products are 
designed and manufactured to 
the ISO 13485 quality manage-
ment systems.

With patient safety being the 
most important factor accom-

plished by standards, the impor-
tance of adhering to these 
standards and regulations can 

never be underestimated.
“ISO 7396-1 compliancy 

ensures that our products 
not only meet the three 
non-negotiables of qual-
ity, quantity and continu-
ity of medical gas supply 
but also addresses the 
three potential problems 
that surround the supply 
of medical gas i.e. no gas, 
bad gas or the wrong gas,” 
Ackerman said.

As one of the world’s 
largest service organisa-
tions devoted exclusively 
to medical gas systems, 

BeaconMedaes has 
established roots 
across the entire 
medical gas indus-
try. 

Its range of medical gas 
products and systems includes 
medical air plants, oxygen gen-
eration plants, medical vacuum 
plants, anaesthetic gas scaveng-
ing systems (AGSS), manifold 
control systems (all gases), moni-
toring and alarm equipment (all 
gases) and pipeline components 
(all gases). 

“Our medical gas portfolio also 
extends to the supply of bed head 
units and ceiling pendants,” said 
Ackerman. 

Atlas Copco was licensed by 
the South Africa Health Products 
Regulatory Authority on 31 May 
2019 for the BeaconMedæs medi-
cal gas solutions portfolio. 

Medical air solutions  
for health care facilities INSTROTECH is offer-

ing Kobold’s DAA self-
cleaning flow indica-

tor, with the unique 
characteristic of the 
rotor being housed in 
a rotatable glass cyl-
inder. 

This version ensures 
a functional flow check from two points 
of view. On one hand, its construction 
as a visible cylinder gives a relatively 
large and thus easily observed field 
of observation. In addition, the rotary 
movement of Teflon rotor permits reli-
able monitoring of cloudy or dark 
media due to its noticeably bright 
colour. This type of device is already 

widely used and has proved itself in 
industrial use thanks to its functional 
reliability.

The unique design and construc-
tion of the DAA flow indicator, spe-
cifically the incorporation of two wiper 
elements has resulted in what the 
company says is a product first - com-
bining a flow indicator with a device 
which allows the equipment to be 
cleaned during operation. 

The sight tube is rotated so that the 
wiper elements concentrate the dirt 
into two narrow strips on the interior of 
the glass. From there it is taken away 
effortlessly by the flow. 

The Borosilicate glass tube is fitted 
with O-rings which slide easily, so that 

the cleaning of the unit can be carried 
out by hand even under full operating 
pressure.

The flow indicator with integral 
cleaning device can be used in any 
position for checking the flow of gases 
and liquids. A choice of sizes is offered 
and flow rates of 0.4 l/min up to 100 l/
min H2O can be reliably checked.

Along with the standard housing 
version in brass, the units are also 
offered in a resistant stainless-steel 
version for aggressive media. If the 
rotor is unwanted for particular appli-
cations, for example increases in flow 
rate, the unit is also available with just 
a sight glass with cleaning device. 

Unique self-cleaning flow indicator for liquids

AVAILABLE from Apex Strip 
Curtains & Doors, the Apex SR 
9000 door is suitable for most 

applications where both pedestrian and 
motorised traffic move from one area of 
a facility to another. 

“Known for its lightweight yet rugged 
construction, the heavy duty insulated 
impact traffic door also offers ease of 
maintenance and long service life. The 
locally manufactured door opens eas-
ily, operates smoothly and allows safe, 
damage free passage for personnel 
and equipment,” the company said in a 
statement. 

All Apex SR 9000 doors feature a 
patented ABS outer shell forming a thick 
panel. According to the company, this 

helps ensure that the door retains its 
physical properties even in conditions 
where temperatures reach as low as 
minus 40°C.

“It is also impervious to moisture, 
acid, petroleum products, animal fats, 
rodents, insects and salt solutions. This 
makes this impact traffic door ideal 
for all types of environments including 
refrigerated or wash down areas.”

The door features bull nosed perim-
eter edges which helps prevent exces-
sive wear on the edges. The doors are 
all mounted on an internal welded steel 
perimeter with corner gussets. Gasket 
keys are moulded in place and retain 
gasketing without the use of screws, 
rivets or other fasteners.

Traffic door heavy duty but lightweight
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WHILE Bridgestone South Africa’s 
(BSSA) consumer-facing retail busi-
ness, as well as its manufacturing 

facilities have suspended their operations dur-
ing the National Lockdown, the company’s 
small, medium and large (SML) commercial 
unit continues to support key industrial custom-
ers to ensure essential food and medical sup-
plies are delivered on time around the country.

That’s according to Vernon Slack, Executive 
Manager of Bridgestone’s SML fleet, who said 
that while lockdown conditions made provision 
for essential services such as major food retail 
shops amongst others, deliveries to grocery 
stores would still need to take place.

“What if delivery trucks experience tyre dam-
ages in the line of duty? It would mean the vital 
supply chain system would collapse, subse-
quently impacting many South Africans who 
would be unable to get groceries or medicine 
for their families.”  

With this in mind, he said, a team of 
Bridgestone technicians had been working 
with logistics and commercial operators, to 
ensure that essential products make it to their 
destinations without disruption.

“While we shut down our trading stores to 
adhere to government regulations, we still 
have to service several commercial customers 
such as Afrox, which delivers oxygen to the 
medical field.

“We also support Shoprite’s logistics network 
based at its depots around the country and 
Lieben Logistics, which transports shipments 
for all the Pick n Pays along the coast of South 
Africa.”

We the company was able to get its back 
office and administrative staff to work success-
fully from home, it needed to ensure that the 
workers deployed on site would have the nec-
essary support to work efficiently and safely.

Bridgestone separates its teams into two 

distinct support levels. The first level is onsite 
servicing, where teams stationed at the prem-
ises of customers fulfil the full tyre solution, to 
ensure optimal daily vehicle performance.

The second level is on-road breakdown, 
where teams linked to the company’s 27 com-
mercial stores around the country travel to 
vehicles stranded on the side of the road to get 
them going again in as fast a time as possible.

Within Gauteng, which is densely populated, 
teams travel typically between 20 to 30 kilome-
tres on a round trip. However, on the Harrismith 
branch of the N3 between Johannesburg and 
Durban, the busiest freight highway in the 
country, teams could travel as far as 150 km 
in one direction and Bloemfontein teams could 
travel over 200 km.

Every day, just over 100 BSAF service 
specialists, made up of 60 on-site technicians 
and 50 on standby to respond to roadside inci-
dents, report for duty. 

Keeping essential logistics  
ticking through lockdown

CA&S Group, a parent com-
pany that specialises in the 
fast-moving consumer goods 

(FMCG) industry, has acquired a 
47% shareholding in MACmobile, a 
provider of end-to-end cloud-based 
FMCG value chain solutions.

“As a group, we operate across 
eight geographies and run various 
businesses across the value chain in 
the FMCG space, from distribution to 
in-store execution. MACmobile soft-
ware allows us to enhance our capability within 
our organisation and offer our clients increased 
efficiency and effectiveness,” said Duncan 
Lewis, CEO of the CA&S Group.

“Acquiring a shareholding in the businesses 
allows us to develop a collaborative partner-
ship approach that will enable us to tightly align 
our objectives and deliver a better-quality solu-
tion for our customers.” 

He said MACmobile’s software 
is a natural fit for the CA&S Group, 
which delivers route-to-market 
services to blue chip manufac-
turers. “It provides valuable line 
of sight into every aspect of the 
value chain, from manufacturer to 
sales, in the formal retail sector 
as well as the main market.”

This level of insight and intel-
ligence is invaluable in facilitating 
data-driven decision making, so 

that manufacturers can move to a just in time 
(JIT) model to optimise costs and enhance 
profitability, Lewis said.

Andrew Dawson (pictured), Managing 
Director at MACmobile said one of the com-
pany’s areas of strategic focus had always 
been to grow its operations into Africa.

“We have also been looking to expand 
our capability within our local business. Our 

partnership with the CA&S Group aligns per-
fectly with these objectives and presents 
us with an unparalleled opportunity to grow  
exponentially within a larger group, as well as 
to benefit from the additional resources that 
the providers.” 

Through its shareholding in MACmobile, the 
CA&S Group can now leverage standardised 
software and a single platform across all of 
their companies, with scale and resources to 
provision the software effectively. 

“Our job is essentially to ensure on shelf 
capability for our customers. Using MACmobile 
products, we can improve the quality of exe-
cution in-store and the quality of reporting 
back to our clients. This is enabled through 
enhanced reporting that delivers improved 
insight, helping them to make better business 
decisions. We look forward to working with the 
MACmobile team,” Lewis said.

Intelligent move: FMCG group’s big cloud play
THE aim of CHASE Technologies is to 

convert 50% of the current electric fork-
lift market from lead-acid to lithium iron 

phosphate (LiFePO4) batteries within five 
years.

That’s according to General Manager Brent 
Fraser, who said, “Given the accelerating 
current uptake of the technology by our 
customers, this is an entirely achievable and 
realistic goal”.

CHASE is an acronym for Chemical and 
Solar Energy Technologies. Its focus is the 
provision of energy storage in the form of 
lithium ion (Li-ion) batteries for forklifts in 
materials-handling applications, in addition 
to battery-operated heavy equipment such 
as cleaning equipment, and related battery 
chargers.

The company has an exclusive distribution 
agreement with the highest-volume producer 
of heavy-duty LiFePO4 Li-ion batteries 
globally. These range from small 25.6V 135Ah 
units, right up to larger 80V 700Ah units.

Fraser said this wide range means that 
the company can cater for most customer 
requirements in the forklift segment. Its all-
aluminium casings, inserted in heavy-duty 
mild steel tanks, are manufactured especially 
at its Alrode South facility. These can 
also be customised for specific customer 
requirements.

In addition, each battery comes with 
an integrated battery monitoring system 
(BMS) that safely manages the charge and 
discharge of the battery, while ensuring 
maximum possible lifespan. Another key 
differentiator is that CHASE Technologies 
has a comprehensive stockholding of both 
complete battery modules and spare parts, 
including harnesses, and components for the 
BMS itself.

The Li-ion battery packs have an optional 
integrated telematics system for remote 
monitoring and fault-finding. They have been 
designed and manufactured specifically for 
the arduous operating conditions found in 
most forklift operations. “This is why our 
batteries have an unprecedented five-year, 
12 000-hour guarantee,” Fraser said.

Given that the rule-of-thumb economic 
lifespan of a forklift is typically 12 000 hours, 
this means that the battery is guaranteed for 
as long as the forklift is in operation. An added 
benefit is that, when the warranty expires, end 
users are still assured of years of use from 
the batteries before they have to be recycled.

Fraser said the company has the capability 
to supply all OEMs.

CHASE-ing the goal 
of better electric 
forklift batteries

HPE Africa’s range of McCloskey 
crushing and screening equip-
ment, encompasses high capacity, 

mobile J45 jaw crushers, which the com-
pany says are designed for high produc-
tion, simple and fast assembly, ease of 
operation, minimal downtime and low 
maintenance requirements.

“Our customers are impressed with 
the simple design of this series, which 
requires minimal electronics. This means 
there are fewer problems resulting from 
dust damage in arduous environments,” 
said Rasheel Sukdhoe, McCloskey prod-
uct manager, HPE Africa – exclusive distribu-
tors locally, for McCloskey International.

“McCloskey crushers have a user-friendly 
dust-and water-proof control panel, that allows 
efficient monitoring of pressures, fluid levels 
and fuel consumption. This minimal, yet effec-
tive electronics system, also provides push-
button control of the jaw, track and feeder func-
tions. With both level and load sensors, this 
machine ensures efficient material handling in 

all applications.
“These J45 jaw crushers have a deep jaw 

chamber and an aggressive toggle design for 
high productivity. McCloskey equipment also 
has considerably more room for maintenance 
than other brands on the market, making ser-
vicing of these machines quick and easy for 
service staff.”

The crushers have a 1 140 mm (45”) x 688 
mm (27”) single toggle jaw, ensuring efficient 

handling of materials in all applications, 
including tough conditions. 

It also has a heavy-duty bofar griz-
zly design and pan feeder chutes, with 
steeper angles, designed to reduce 
material sticking to the chutes. A high-
capacity hopper with 6 m³ capacity, is 
mounted over a vibrating feeder. The 
feeder rate can be regulated manu-
ally or automatically by a load-sensing 
jaw. The main conveyor is fitted with 
heavy-duty skirting, positioned close 
to ground level, for ease of access and 
maintenance. 

An optional independent pre-screen maxim-
ises efficiency of the crusher and delivers the 
screened product via a side conveyor with a 
2.5 m stockpile height.

The machine has a feeder width of 1 064 
mm and length of 4 240 mm, with a grizzly sec-
tion length of 1 325 mm. The conveyor, which 
offers a stockpile height of 4 065 mm, has a 
belt width of 1 050 mm, fitted with dust covers 
for additional protection. 

Crush your production goals and maintenance costs
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